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· Lesson 14.1
Buying a Vehicle
Learning Objectives
LO 1-1 List and explain the steps of the car-buying process.
LO 1-2 Explain vehicle financing choices, including leasing.
LO 1-3 Discuss consumer protection laws for car buyers.
· The Car-Buying Process
· Identify your needs and wants.
· What do I need to do with a car?
· How much will I drive?
· Do I plan to haul a number of people or a lot of gear?
· Will I take the car off-road?
· What features would I like to have on the vehicle?
· The Car-Buying Process
· Decide what you can afford.
· Monthly payment
· No more than 20 percent of the money you have left after paying your regular monthly expenses
· Other costs
· Maintenance
· Fuel
· Auto insurance
· Special features can be expensive.
· The Car-Buying Process
· Identify and research your choices.
· Select several types of cars that would meet your needs. 
· Research the features of each possibility.
· Performance, repair records, safety records, fuel economy, etc. 
· Compare the features of the models you are considering against your list of wants and needs.
· The Car-Buying Process
· Decide whether to buy new or used.
· Cost is a major factor in this decision. 
· A new car is much more expensive. 
· A new car loses much of its market value as soon as you drive it off the lot. 
· On the other hand, a used car is likely to need more repairs.
· The Car-Buying Process
· Decide how you will pay for it.
· Find out how much money you will be qualified to borrow before visiting car dealers. 
· Preapproval is the process of getting a new- or used-car loan prearranged through your bank or credit union.
· The Car-Buying Process
· Check insurance rates.
· Check the insurance rates on your vehicle choices. 
· A call to your insurance agent can help you rule out choices that may result in insurance that is too high.
· The Car-Buying Process
· Search for available vehicles.
· Websites such as Cars.com, AutoTrader, Kelley Blue Book, etc. 
· Free print publications
· Newspaper’s classified ads
· Test drive each vehicle.
· Compare ride, handling, and braking. 
· Try all the features to see how well they work.
· The Car-Buying Process
· Check the history of a used vehicle.
· Enter the VIN into the online search tool at CARFAX to get a detailed history. 
· A vehicle identification number (VIN) is an alphanumeric number that identifies each vehicle manufactured or sold in the United States. 
· The full report provides information such as:
· Whether the vehicle has been in a serious accident 
· How many times the vehicle has been sold
· Mileage readings each time it was sold
· The Car-Buying Process
· Get the vehicle checked mechanically.
· Have the vehicle checked by a mechanic. 
· Learn about the condition of the engine and the transmission. 
· If the engine is in good shape, ask for a complete check to see what repairs might need to be made in the near future. 
· Many states require vehicles to pass a vehicle emissions test, which verifies that a vehicle meets the minimum clean-air standards. 
· The Car-Buying Process
· Determine a fair price.
· Decide on a fair price before you make an offer. 
· Pricing guides
· Ads for similar cars
· A fair price for a new car usually lies somewhere between the sticker price and invoice price.
· For a new car, the sticker price, or manufacturer’s suggested retail price (MSRP), is the price shown on the tag in the car’s window. 
· The price the dealer paid for it is called the invoice price. 
· The Car-Buying Process
· Negotiate the price.
· Do not be pressured into paying more than you think is fair. 
· To prevent confusion in determining the true price of the new car, negotiate the price for it separately from the price for your trade-in. 
· Consider using a car-buying service.
· A car-buying service allows you to choose the vehicle features you want, and a professional car buyer takes over the price negotiation for you.
· The Car-Buying Process
· Avoid dealer add-ons.
· After you have agreed on the price from a vehicle dealership, the dealer may try to increase the purchase price with dealer add-ons.
· Dealer add-ons are high-priced, high-profit dealer services that add little or no value. 
· Examples include:
· Dealer preparation
· Protective wax or polish
· Rustproofing
· Extended warranties
· Financing Your Car
· Financial institutions
· Car dealers
· Leasing a car
· Consumer Protection
for Car Buyers
· Extended warranties
· Lemon laws
· FTC Used Car Rule
· Extended Warranties
· An extended warranty is a service plan; you pay up front for later repairs.
· For a flat fee, car buyers can purchase an extended warranty to cover the costs of  
· Repairs and defects that are not covered by the standard warranty 
· Repairs needed after the standard warranty expires.
· Extended warranties can be purchased either through the dealer or through a third-party provider.
· Lemon Laws
· Lemon laws exist in many states and protect consumers from the consequences of buying a defective car. 
· A lemon is a car with substantial defects that the manufacturer has been unable to fix after repeated attempts. 
· Lemon laws allow you to get a new car or your money back.
· FTC Used Car Rule
· The Federal Trade Commission’s Used-Car Rule requires that dealers fully disclose to buyers what is and is not covered under warranty for the used vehicle.
· The rule requires dealers to place a sticker, called the “Buyer’s Guide,” on all used cars they offer. 
· Buying Private-Party Cars
· Many people prefer to sell their own vehicles, using online listings and local advertising.
· A consignment lot is a large parking lot where car owners can park and advertise their cars and pay a fee to the owner of the property.
· Private sellers are not covered under the FTC Used Car Rule, and thus do not have to display the Buyer’s Guide sticker.
· Lesson 14.2
Maintaining a Vehicle
Learning Objectives
LO 2-1 Identify the costs of owning and operating a car.
LO 2-2 Describe methods for extending the life of your car and maintaining its resale value.
· Costs of Owning a Car
· Fuel
· The cost of gasoline depends on world supplies of crude oil, political conditions, and world energy markets. 
· The amount of gasoline you consume depends on your car’s fuel efficiency, the number of miles you drive, and your driving habits.
· A hybrid is a type of vehicle that uses alternate energy sources, such as natural gas or battery power, in addition to gasoline.
· Costs of Owning a Car
· Depreciation
· Depreciation is a decline in the value of property due to normal wear and tear.
· Older vehicles called classic cars, which are in excellent condition, may appreciate, or increase in value, if people value them as collectors’ items.
· Depreciation is the single greatest cost of owning a car.
· Costs of Owning a Car
· Registration and title fees
· A car title is a legal document that establishes ownership of the vehicle. 
· You must pay title fees and sales taxes at the time you buy the car. 
· You must also pay an annual car registration or license tag fee. 
· Costs of Owning a Car
· Vehicle emission fee
· In many states, you are required to have your car tested to be sure it meets environment standards for vehicle emissions. 
· Vehicle emission tests are often required every two years once the car is four or more years old.
· Costs of Owning a Car
· Maintenance and repairs
· The owner’s manual will tell you what services your car needs and how often.
· You should also plan for unscheduled repairs. 
· You should expect to replace inexpensive parts as they wear out, like fan belts, hoses, the battery, and the muffler; also plan for occasional expensive repairs, such as replacing the alternator and getting new tires.
· Costs of Owning a Car
· Accessories
· Many people choose to add features to make their vehicles safer, more functional and attractive, or more efficient. 
· These items include GPS systems, DVD players, snow tires, satellite radio, remote start systems, alarm systems, window tinting, and sound systems. 
· In some cases, these accessories will add to the value of the vehicle. 
· In other cases, they will subtract from it. 
· Extending the Life of Your Car
· Perform routine maintenance.
· Inspect and replace as needed.
· Use guidelines in owner’s manual.
· Maintain fluid levels, lubrication, oil changes, and oil filter replacements.
· Keep your car in a garage.
· Protects the vehicle from theft and vandalism
· Protects the vehicle from weather
· Extending the Life of Your Car
· Preserve the interior.
· Clean and protect the upholstery.
· The upholstery is the seat-covering material. 
· Upholstery choices include cloth, vinyl, and leather.
· Clean and protect the carpet.
· Use floor mats.
· Vacuum regularly.
· Use appropriate products to protect vinyl dashboards and plastic interior surfaces.
· Extending the Life of Your Car
· Preserve the exterior.
· Wash car regularly.
· Wax the paint twice a year.
· Once the paint has begun to oxidize (permanently lose its color and shine because of chemical reaction with the air), it is very difficult to restore the original gloss. 
· A polishing compound is a substance that can smooth out surface scratches, scuffs, and stains.
· Consider a car detail.
· A car detail is a service provided by specialists who clean and polish the exterior, along with cleaning and treating the interior.
· Extending the Life of Your Car
· Follow wise driving habits.
· Good driving habits have a direct effect on the lifespan of your car.
· Many new vehicles have a “break-in period,” during which you may need to drive differently.
· Breaking in your car can impact the way it performs.
